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WHY ELSA? 
There is a wide measure of support for a European Life Settlement Association (ELSA). This 
view is shared by many members of existing trade associations including LISA and BVZL.

ELSA plans to work in collaboration with all trade and industry organisations 
currently working in the Life Settlement industry.

ELSA will promote Transparency, a Code of Practice and effective industry 
Self Regulation. ELSA aims to build confidence in the life settlement market. 

ELSA STEERING GROUP
The ELSA “Steering Group” includes major Institutions and stakeholders in the Life Settlement 
Market including:

Patrick McAdams	 Investment Director 		  SL Investment Management

Anna Bailey	 Director of Business Development 	 MLFLexServ

Tim H Mol	 Chief Operating Officer 		  Carlisle Management Company

Michael Fugler	 Head of Global Capital Markets 	 Welcome Life Securities

Richard Morris	 Actuary		  Commerzbank AG

Peter Jaederberg	 Managing Partner 		  ArensJaederberg GmbH

Tim Roberts	 Chief Executive Officer 		  Catalyst Investment Group

Mark Todd	 Vice President 		  Maple Life Financial

Simon Erritt	 Managing Director 		  Coventry

Francesco MOLARO	 Sous Director 		  Société Européenne de Banque

Andrew Murphy	 Executive Vice President 		 Mosiac Settlement Group

Sheri Townsend	 Chief Operating Officer 		  Asset Servicing Group

Brian T Casey	 Partner 		  LockeLordBissel&Liddel

Nemo Perera	 Managing Partner 		  Risk Capital Partners

Peter Bradley	 Partner 		  Stephenson Harwood

Doug Head	 Executive Director		  Life Insurance Settlements Association (LISA)

Paul Winner	 Director		  European Life Settlement Association (ELSA)

Patrick McAdams, Director of Surrenda-link Investment Management and Richard Morris of 
Commerzbank have been appointed as joint Chairmen of ELSA. 
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THE ROLE OF ELSA
ELSA’s programme of activities will include:

•	 Undertaking a sustained communications programme aimed at legislators, 	
regulators, and opinion leaders in the EU.

•	 Educating investors, both retail and institutional, as well as financial advisors, analysts, 
journalists and anyone professionally interested in this unique asset class. 

•	 Providing briefings for the media, and for organisations with an interest in the Life 
Settlement market on ELSA’s work helping to ensure Transparency, A Code of Practice and 
Self Regulation.

•	 Establishing interest and working groups for member organisations to participate and 
debate issues affecting the industry.

•	 Establishing an interactive website, publishing reports, producing special 	
studies, and organising conferences, member meetings and publications. 

MEMBERSHIP CATEGORIES 
FULL MEMBER - €5,000
Full Membership of ELSA is available to companies with a registered office in Europe and/or 
which actively participate in the European life settlement industry as capital providers, service 
providers, and intermediaries.

Full Members will be eligible to sit on any committee of the association. Full Members must 
comply with the ELSA Code of Practice, and ELSA’s commitment to Transparency and Self 
Regulation. 

Full Members will have one vote only and shall designate a director, partner or senior employee 
who will be the voting member. 

Full Members admitted to ELSA before 01/01/10 shall be known as FOUNDER MEMBERS

ASSOCIATE MEMBER - €4,000
Associate Members are organisations not eligible to become a Full Member but have an interest 
in the European life settlement industry and ELSA’s goals and objectives.

Members must comply with the ELSA Code of Practice, and ELSA’s commitment to Transparency 
and Self Regulation where applicable.

Associate Members can be invited to attend any ELSA committee but will not have voting rights.

To apply for ELSA membership, please contact Paul Winner, ELSA Convener or download a 
membership application from the ELSA website: www.elsa-sls.org. Membership applications will 
be considered by the Membership Committee, who will assess suitable candidates on their 
commitment to Transparency, Code of Practice and Self Regulation. 
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CONTACT 
ELSA  (European Life Settlement Association)
One St Paul’s Churchyard, London, EC4M 8SH 

COMMENTS 
Patrick McAdams, Joint Deputy Chairman
Investment Director, Surrenda-link Investment Management:

 There is an urgent need for a European Trade Association to represent the 
interests of investors and of all those who wish to see the Life 
Settlement Industry adopting recognisable standards to promote  
Transparency, a Code of Practice and Self Regulation.
I aim to encourage as many reputable organisations in the Life Settlement market 
to work together to help develop the European Life Settlement market in the 
public interest. It is gratifying that so many industry leaders agree that ELSA is 
needed and are willing to make sure the Association operates effectively.

Richard Morris, Joint Deputy Chairman, 
Actuary, Commerzbank: 

 Commerzbank have worked for many years in the Life Settlement 
market and we welcome the establishment of ELSA.  It is in the interests of all 
sound financial institutions to see the Life Settlement industry 
effectively self regulated, providing an ongoing programme of education and 
information for all those buying, marketing and selling Life Settlement products. 
All stakeholders with an interest in the orderly development of the Life Settlement 
market now worth an estimated €9.5 billion and a 
potential market of over €100 billion will want to support ELSA.

Andrew Wilkins, Member of ELSA’s Steering Group
Executive Director, Catalyst Investment Group:

 There is an urgent need for an independent new European Trade 
Association to ensure that the Life Settlement market develops 
recognisable standards, transparency and a Code of Practice that can give 
reassurance to retail investors.

Doug Head, Member of ELSA’s Steering Group
Executive Director, Life Insurance Settlement Association (LISA): 

 I welcome the launch of ELSA, and stand ready to provide any support or 
knowledge I can to the development of investor awareness and understanding 
in Europe. In the US, consumers have had a legally protected right to sell their 
life policies for over a century, though few took advantage of this opportunity. 
For more than a decade, LISA has worked diligently with US policy makers and 
regulators to develop legislation and regulation for this evolving sector. Today, life 
settlements put choice in the hands of a growing number of American consumers 
who recognise their life policies not only provide death benefit protection, but are 
continuing assets which can  be managed as part of a financial portfolio.

Paul Winner - ELSA Convener
Telephone: +44 (0) 7984 160 102   •    Fax: +44 (0) 20 7933 8751 
Email: info@elsa-sls.org   •    Website: www.elsa-sls.org


